
CC LETS SPRING EDITION 2011 

Words from the Administrator –Fiona Thornycroft 

Spring is in the air once 

more and we have been en-

joying watching the plants 

burst into blossom and the 

birds gather materials for 

their nests. 

In addition to using the 

LETS “swap shop” of goods 

to improve our home I have 

been enjoying the opportu-

nity to use the many great 

services that our members 

have to offer. What better 

preparation for spring than 

booking appointments with 

Nora Liesac and Brendan 

Gulson? (See ‘offerings’ page) 

You may have seen Caroline 

Bohlsen’s challenge: Ser-

vices– Don’t focus on the 

services you can’t offer but 

rather the services you CAN! 

It has been great to see the 

community respond. LETS 

remember that through 

offering services to each 

other we have an opportu-

nity to get to know each 

other and develop a sense 

of community. My service? 

If you need ideas on how to 

get more out of LETS this 

season just give me a call! 

 

Best regards 

Fiona 

Fiona Thornycroft 

Central Coast LETS  

Administrator 

fiona@centralcoastlets.org 

4322 7686 

        WHAT TO PLANT NOW.                   

• Beans   * radish (fast growing)  * Marigold  * Sunflower 

• Sweet corn  * Eggplant   *Nasturtiums  * Snapdragon 

• Melon 

• Cucumber   - Make sure you have built up your soil with composted soil and have 

• Pumpkin   mulch at hand. Mulch will keep unwanted weeds at bay and conserve 

• Carrot   water by keeping moisture in. 

• Tomato 

• Potato   ** Please send in your gardening tips– phabpheeb@yahoo.com.au 

LETS (Local  Exchange Trading System) 
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Central Coast LETS 

PR Update– by Caroline 

Bohlsen 

Central Coast Express Ad-

vocate Article 

On page 32 of 12th August 

edition we managed to get 

a half-page article about 

CCLETS. Here is a link to 

view the article online: 

http://express-advocate-

Gos-

ford.whereilive.com.au/ne

ws/story/trade-is-sweet-

without-money/ 



 In our quest to combat environmental degradation and strive toward a 

more sustainable society, many individuals make a concerted effort to “do the 

right thing”. At home we re-use, recycle, switch to solar energy, compost, install 

energy saving appliances and employ a myriad of other processes to help reduce 

our impact on the planet. 

 We feel empowered because we have control over these things, but be-

come frustrated over the structural systems in place that may not be so environ-

mentally friendly. The bad news is that large institutions and businesses have a 

far greater negative impact on the environment than the collective individual. 

The good news is, the individuals, yes you and me, have the power to influence 

these organisations and promote positive change. 

 As a part-time activist I’ve noticed that large organisations, private and 

public alike, are very sensitive to consumer demand and opinion. In fact, many 

will request customer feedback. And whilst “ideals” are not always met straight 

away, I have been delighted to see many recent changes that are a step in the 

right direction. 

 As a result of activism, leading international brands such as Unilever 

and Cadbury now use certified sustainable palm oil in many  of their products. 

Whilst Coles and Woolworths are working in conjunction with WWF (World 

Wildlife Fund) towards a commitment to using 100% certified sustainable palm 

oil in their home brand labels by 2015. 

 Progress has been made in the areas of: 

 Animal Welfare (free-range eggs/meat, sow stall legislation) 

 Social Equity (Fair Trade chocolate, coffee, clothing) 

 Deforestation (Palm Oil labelling legislation) 

 WE CAN, AND DO, MAKE A DIFFERENCE! 

 As consumers we can demand a more sustainable approach from the 

institutions and businesses that are here to serve us, and it’s as simple as sending 

an email. Next time you deal with an organisation where you can see room for 

improvement, let them know! Don’t make it a protest; just take the approach of 

gentle encouragement. 

Firstly, be sure to commend them for any green initiatives that they are already 

undertaking, and then suggest that their organisation would be more highly re-

garded if they would:- 

• Provide recycling bins (hotels, airports, shopping centres, public areas/

parks) 

• Use recycled paper products/toilet paper (hotels, shopping centres, restau-

rants, offices) 

• Use energy/water saving appliances 

• Provide more free range/organic options (restaurants, cafes, supermarkets) 

• Use Fair Trade products (cafes, restaurants, fast food outlets, clothing/

retail outlets) 

       Continued next page... 

Greener Institutions– Let them know you care. 
- By Susan Wise 

PR Spot–by Caroline Bohlsen 

• PR for trade days– 

mostly local publications 

• Articles relating to 

CCLETS and similar in 

CC Express Advocate 

• Lake Haven Library re-

ceptive & good commu-

nity info area 

• Put up poster for next 

Toukley Trade Day at 

Toukley Neighbourhood 

Centre and handed out 

flyers-well received 

• Twitter followers– over 

100 now, but growing 

           Page 2 

CC LETS Spring Edition 2011 

“As consumers we can 

demand a more sustainable 

approach from the 

institutions and businesses 

that are here to serve us, 

and it’s as simple as sending 

an email”. 

*Extra Trading Day to put in 

your diary; 

Afternoon Tea Trade 

When: Saturday 24th Sept 
between 2-3pm 

Where: Mannering Park 

What: Home-

made/handmade goods only. 

Food/cooking, plants, craft, 

jewellery etc. 

* Please contact Caroline 

Bohlsen to book your spot 

&for more details (you will 

need a gate code for the day) 



A WeddingA WeddingA WeddingA Wedding!...Paid for in shells!...Paid for in shells!...Paid for in shells!...Paid for in shells––––    by Kylie 

Cook (Thorsby) 

 June 2011...Well what a beautiful wedding we had. Although the weather 
didn’t hold out for us, it never dampened our special day together. We got married 
at St Fiacre Distillery in Erina then held the reception at The Grange in Wyoming. 

 We saved over $1,000 by trading with LETS members. The wedding cake 
was made by Shelley Breen, the Celebrant was Christine Hunter, our Florist was 
Renee Atkinson, hair was done by Louise Kuzevski and the decorating of the recep-
tion was carried out by Louise Kuzevski and myself. Canepes and finger food 
(ceremony) were catered for by friends of ours (who happen to be LETS members) 
as a wedding gift to us. 

 All you need to do is search for what you are looking for… 

Our wedding in total was $5,000 and that included everything possible. 

 Most Traders that I deal with are happy with 100% shells and I generally 
offer more than it’s worth or ask them to deliver for extra shells. Don’t forget to see 
what other LETS members in different areas have to trade, for example, SYD 
LETS, HUNTER, or even QLD...people are in the same boat as you and want to get 
rid of their clutter too. If you have shells to spend, offer extra shells for postage-most 
times people are happy to do that. 

Spring Edition 2011 

“ All you need to do 

is search for what 

you are looking for” 

To read a book for the 
first time is to make 
an acquaintance with a 
new friend; to read it 
for a second time is to 
meet an old one. 
- Chinese Proverb 
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• Switch to green electricity 

• Install solar panels (schools, hospitals, government departments) 

*If it’s a public facility or political issue contact your local member of parliament) 

• Participate in a carbon offset program such as Greenfleet– this organization pays a 

third party to plant trees which offset the carbon footprint of their operations. 

• Switch to sustainable Palm Oil 

Keep it short and sweet– it’s not an essay. Here’s an example: 

“ I currently buy XXX shampoo but am very concerned about the environmental impact of palm oil. 

I encourage you to start using certified sustainable palm oil in your products so that I may continue to 

use your products in the future. The orang-utans would also appreciate this!” 

 Naturally economic costs will come into account, but high demand for sustainable 

products will result in a significant reduction in the price gap between these and environ-

mentally damaging products/processes. 

 We care about our future, our health, our planet, and large organizations and poli-

ticians care about our opinion. So make your opinion known and let them know you care! 

And if you really can’t find any time to dedicate to activism, a quick and helpful alternative 

is to donate to one (or more) of the exceptional organizations who crusade on all our be-

halves to achieve great results. Here are just a few that I think are worthy; 

Greenpeace, WWF, Animals Australia, Oxfam, Wilderness Society, Get Up, Australian 

Conservation Foundation. 



Fair Trade 
By Elke Graham 
 
Before I start this article, I wanted to mention that this is not directed at all toward any one person or any par-
ticular trade I have personally had. This article has the intention to, in a friendly way, bring a little bit of mind-
fulness to how we trade as a community, as a whole. The idea for this article has come from a collection of 
experiences, conversations I have had with others and my own personal observations of goods offered both in 
the online notice board and also at trade days. It is my hope that the article is read with the love and good 
intent that it is written. 
 
We all know what FairTrade is. As a very generalised 'in a nut shell' description - FairTrade strives to pay the 
producer a fair price for a quality product received. There is no 'bargain' to be had in FairTrade, the consumer 
does not look for a 'cheap' item. But the consumer expects to pay a FAIR price for an item that is of a FAIR 
quality. The exchange is win-win for both parties, no one party is victorious over another, both parties reflect 
on the experience with happiness in their heart. The trade is FAIR. 
 
I know authentic FairTrade addresses much more serious issues of poverty and other injustices in some con-
ventional farming industries - but I do think the core ethic of a FairTrade would be a fun idea to work mindfully 
with in our local trade community. 
 
It's been said many times in many correspondences from our LETS administration, that 1 shell = $1. We are 
encouraged to trade with this 'exchange' mindfulness. I have, over my years of involvement in the LETS com-
munity, heard opinions where folk believe one should raise the shell price to increase the value of a shell. I can 
see the angle of this thought and I respect it - but the reality is that we all have to trade on an even playing 
field if the system is to be sustainable. The guideline of the system we are trading in asks that a 1 shell = $1 
conversion be the benchmark of our group. 
 
As I said in my opening words, I do not come to LETS looking to 'get a bargain' but I do come to LETS expect-
ing to pay a fair price. Therefore, if I would pay $10 in a shop for an item, I would expect that a fellow LETS 
member would charge me 10 shells for that same item of a same quality - give or take a few. Give a few if the 
item is used or Take a few if the item is brand new and in a working condition. The 'take a few' refers to the 
fact that the other member would have gone to the store and bought the item, so petrol and labour/time costs 
of their doing this I am happy to pay a few extra shells for. In all our dealings, I would like to suggest that we 
strive for win-win. A win for the person you are trading with and a win for yourself as well. It's one of Stephen 
Covey's seven basic principles of the well known “7 Habits of Highly Effective People”. 
 
The other aspect that to me constitutes a fair trade is that the item is received in a good quality condition. If 
an item is broken, as much as we all hate landfill - there's one place it belongs and that is in the bin. By all 
means please do recycle it in some way if it is of a recyclable material nature or get creative and up-cycle it 
into some fancy new treasure - but please do not offer it on the community noticeboard or take it along to a 
Trade Day to palm off to some poor unsuspecting fellow member. This does not constitute a fair trade. 
 
If something has been purchased for money from a store and the item has been found to be faulty in some 
way, then there is only one place that item belongs. Returned to the store with your receipt for the company 
the item was purchased from to deal with the inferior product. If by chance the receipt is lost, the store was 
passed on holidays and not in the local area etc etc - then again, the item only belongs in the places refer-
enced in the above paragraph and NOT offered to another fellow community member. Again this does not 
constitute a fair trade. 
 
I know the view can sometimes be "It's just shells" but the reality is that shells to some people (hopefully all 
members!) have very real and true value. When I heard that Tablelands encouraged their members to see 
their Bartles as a part of their family/household budget, I nodded in agreement at this point that illustrated 
just how valuable local trade units can be and to some people are. 
                                                                                                                          Continued next page... 
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Social Media We have a new Facebook group! 

In a nutshell: Facebook decided to “archive” old groups and “upgrading” to a new group would not 
have allowed us to change the group name to “Central Coast LETS”. 

If you are a Facebooker, click below for the link to the new group to join and receive notifications of 
trading days and occasional links to interesting LETS-related articles. 

https://www.facebook.com/groups/156449087764144/ 

If you are reading this on a print-out rather than a computer screen, next time you have access to a 
computer just do a search on Facebook for “Central Coast LETS” to find the group. 

We are also now on Twitter! Our profile name is @CCLETS, so if you tweet, join 
(follow) us! 

We all realise that the opportunities to earn shells can sometimes be easier to come 

by than the opportunity to earn dollars. But I would point out that often the same 

amount if not more effort has gone into earning a shell in relation to a dollar. Whilst 

taking a bunch of good quality second hand goods that have a valuable offering to 

another member to a Trade Day, might be seen as a somewhat 'easy' way to earn a 

bunch of shells, often shells are earned by people who have professionally trained in 

areas of expertise and are generously offering their services, skills and products for 

trade to local members. Therefore a shell to many is not 'just a shell' but becomes 

something of significant value - ♥A Shell ♥ 
 

The final point regarding fair trade that I would like to make is to 'keep your commit-

ments'. If you send an order with someone or make an appointment with a fellow 

member, please honour this as you would any other appointment in your busy sched-

ule. The member who has offered the item or service would have taken the time to 

either lovingly make the item you ordered or may have reserved time for you in their 

hectic schedule to meet with you etc. Please do extend the courtesies to other mem-

bers that you would expect yourself. 

 

If by chance you do have a trade experience that you do not believe to be a fair trade, 

then please do contact the person you traded with and be open and honest about 

your thoughts on the situation. One cannot rectify a situation they know nothing 

about. More often than not, you will find that there is probably an explanation to an 

honest and genuine trade that has gone a little awry in the process. I have personally 

had the experience of offering something that was in perfect working order when we 

used it and then was not working when the buyer got the item home. Sometimes 

things do go awry in transport etc and most folk are only too happy to try and rectify 

these situations. If however you do find the person that you traded with to be unre-

sponsive or unhelpful and a win-win resolution cannot be achieved between the two 

parties - then please do contact Fiona Thornycroft. As the administrator of the group, 

it is amongst her (many) duties to assist in resolving these matters. 

 

There's one easy way for us to all move toward trading in a sustainable way as a col-

lective group. Before you offer something, just for a moment, pause and reverse the 

tables. Ask yourself "Would I be happy to pay this price for this item, in this condi-

tion?"  

LETS all fair trade! 
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PR Spot—by Caroline Bohlsen 

Woy Woy Trade Day 
13th August from 
Sonja Halton. 

We had a successful 
Woy Woy Trade Day 
with about 10 stalls on 
the day. We had 3 
new members sign up, 
so a big welcome to 
them. We also have 
another 3 potential 
new members. 

Recycling idea using a 
plastic slushie cup. 
Layer potting mix and 
coloured stones 
(starting with the 
stones for drainage). 
Planted in top is a 
‘jelly bean’ succulent (I 
don’t know it’s proper 
name) -Ed 
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please get in as early as you can. 

Another thing I would like to share is 

how wonderful LETS has been for me. 

Struggling financially like a lot of you out 

there, LETS has given me the opportu-

nity to purchase items I wouldn’t other-

wise. A couple of examples are at right. A 

hands-free phone with digital answering 

machine I purchased from Michelle and 

Jamie Harris for 10 shells (my sister paid 

around $100 for hers which is exactly the 

same!) and a fabulous pair of boots from 

Michelle and Tony Green for 10 shells, 

both awesome products for a great price 

(now this is what it’s about!!). 

In primary and high school I had a friend 

who passionately wanted to become a 

hairdresser and constantly hounded me 

to do things to my hair (which I always 

declined). She wanted to cut it, colour it, 

perm it, style it, experiment with it. 

Hence I developed a bit of a phobia for 

hairdressing salons. Luckily, through 

LETS I was able to get my hair trimmed 

in the setting of a Trade Day by an awe-

some LETS member (who’s very cool in-

deed-you know who you are!). 

So that wraps up my piece for this edi-

tion. Don’t forget to pick up the phone 

or shoot me an email to book your stall 

for the next Toukley Trade Day. 

Take care and have fun –Ed. 

Words from the Editor –Phoebe Taylor 

I would like to start with Toukley Trade 

Day in June. It was the third Trade Day 

held at the Toukley Neighbourhood 

Centre and I think it had a similar feel 

to the first. What I mean by this is that 

there were a lot of inter-trading among 

stall holders and not many walk-ins/

other buyers. Not that there is anything 

wrong with that. It is great to see the 

community spirit and friendships made 

through LETS at their peak. However 

the second Trade Day at that venue was 

a little more interactive. We had music 

and a compere there. We also had a lot 

of members come along from the south-

ern end of the Coast which was great to 

see. 

Please help me to make the upcoming 

fourth Toukley Trade Day (Sunday Octo-

ber 23rd) the biggest and best yet. I 

would like to see it more as an event! I 

am calling on skillful and talented mem-

bers to commit to the day and offer their 

services. In fact, anyone who is willing to 

commit to the day would be fantastic. 

Any member who offers a service on the 

day will receive their stall fee FREE. Also 

please come forward all you talented 

members in the field of entertainment in 

the form of playing an instrument, sing-

ing, face painting, balloon twisting etc. 

Please contact me anytime to book your 

spot. There is a lot of organising to do so 
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I love just pressing the button 

to listen to my messages and 

playing with the volume and 

other settings. And hands-

free– such a bonus! 

I couldn’t afford these beau-

ties in a shop– but with 

LETS not a problem!! 

Some interesting ‘followers’ that we have on Twitter –supplied by Caroline Bohlsen 

~ Brazil Film Festival 

~ Antenna Festival (Australia’s 1st International Documentary Film Festival) 

~ Transition US 

~ ethicsgirls “We are an online coop for women & green & ethical living” 

~ salvos Australia 

~ Reverse Garbage Sydney 

~ Organic Yard   Our Twitter name is @CCLETS 

Spring Edition 2011 
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  Moorish– Tuna Bake—by Phoebe Taylor 

Ingredients 

425g tin Tuna (in Spring Water or Brine ok) 

400g tin diced tomatoes 

1 cup pasta (I use penne or macaroni) 

2 cups vegies (frozen mixed veg or any veg you have in your fridge) 

Approx 4-5 large potatoes 

1/2-3/4 cup tasty cheese, grated 

2 Tablespoons dried breadcrumbs 

 

Method 

1) Boil the pasta 

2) Peel, dice and boil the potatoes. Then mash (using a little milk & butter). 

3) Steam the vegetables in microwave (approx 4 mins) 

4) Place into a bowl, Tuna, breaking it up with a fork. Add diced tomato, cooked 
pasta, cooked vegies, mix well. Season with any pepper (cracked, black or 

white) 

5) Spray square casserole dish (approx 15-30 cm) with canola oil spray, then add 

tuna mix spreading it evenly. 

6) Add mashed potato and smooth out evenly over top. 

7) Sprinkle cheese on top then sprinkle breadcrumbs. 

8) Bake in pre-heated oven at 180 for approx 15 mins or until cheese is melted and 

going golden. 

Serve with garden salad on the side. Yum.– Ed 

Balance of Trade—by Caroline Bohlsen 

A brief mention of balance of trade was included in the last email update, and I just wanted to give a bit more 

information here. LETS groups who use the CES (Community Exchange System) website can choose to allow 

trading only within their LETS group, but most allow trading with other groups. It is up to the particular group 

whether they put a limit on the imbalance between trades in and out. The reason some have a limit is to limit the 

flow of services and goods out of their system and to try to retain the “energy” locally. Following is a list of 

CCLETS “balance of trade” with other groups (the most “out of balance” listed first). A negative (red balance) 

means we have bought more than we have sold to these groups. 

Sydney LETS –6483.2, Hunter LETS –6143.7, Tablelands LETS –959.5, Eastern Suburbs/Warranwood LETS –

816, Cape Town –710, Brisbane LETS –430. 

A positive balance means we have sold more than we have brought from other groups. The most positive bal-

ances of trade are as follows; Blue Mountains 557, Byron Shire CES 1029.4 

Spring Edition 2011 



Evening the score…-By Elke Graham 

Recently when I went to trade with someone from the Tablelands group (Far North Queensland), I was surprised to be 

told that our group (CCAU) was “over limit”. Initially the person I was trading with who tried to put through the trade, 

thought that the “over limit” referred to my personal account– but then it was realized that in fact it applied to the Central 

Coast LETS group as a whole. 

Just as an individual can go over an accumulated trade limit (1,000 units +/-) so too can a group. The trade ratio be-

tween groups is 4:1. I didn’t even realize that there was an ‘account’ as such, kept between groups. 

The reason for the ‘Group Trade Balances’ ratio is to ensure that local groups trade within and amongst themselves 

rather than turning solely to neighbouring communities who may have strong and appealing offerings. It encourages folk 

to ‘shop locally’. 

Whilst CCAU is an extremely active group within itself, also obviously there are some wonderful offerings abroad and 

interstate such as the treasures from our tropical friends in Far North Queensland. Clearly many of us Coasties love the 

offerings of our tropical friends. Perhaps it’s just the wonderful warmth and energy that comes in a package from a far 

away sun-drenched land! 

The imbalance has occurred in this case not because we have been shopping outside our own group and not within– 

but because we have been buying up big from Tablelands and not offering much back! 

Tablelands is a very strong, active and prosperous group. Chances are that the Tablelands folk find all they need locally 

and have not had to search further than their own backyards. Predominantly a rural area, the group has access to a 

wealth of valuable resources through their members’ offerings. The quality of offerings in Tablelands is of such a nature 

that members in the group are encouraged to include their ‘Bartles” (trade units) as part of their family/household 

budget. That is the power of their Bartle! They can purchase food, agricultural supplies, recreational and sporting activi-

ties, workshops, therapies, everyday and specialty services etc etc...and the list goes on. 

So to even out our inter-group trading, we need to be-dazzle our tropical friends with coastal offerings that they simply 

cannot refuse! If we would like to be able to again buy FROM Tablelands, then we need to sell TO Tablelands. The cur-

rent restriction between TBCE and CCAU is that we cannot buy from them but can only sell to them, until the ratio 

evens back out. 

Therefore, on behalf of all the Coastie folk who love the Tablelands offerings so much I ask if I could make a plea to 

you– to PLEASE put on your thinking cap and come up with some irresistable ideas for offerings that can be mailed 

interstate. When you upload an offering, you can upload offerings exclusively to a particular community. In the new of-

ferings window, the very first drop down menu says “add to”. To offer something exclusively to Tablelands, select ‘TBCE 

Tablelands’. Of course, I do not encourage this to promote trading outside our group and not within it, but if we could all 

put just one extra offering up that we promote exclusively to the Tablelands, then in a very short time, our trade limit 

ratio would be evened back out again. Opening the way for ‘free trade’ again. 

So what extra little offering do you have that could be mailed interstate? Do you knit or crochet? Do you make hand-

crafts for gifts, toys, trinkets or homewares? Do you have valuable and in good condition second hand goods that you 

could offer? Think about something that you may be able to offer over a distance to this group. Most often the buyer will 

be happy to pay cash for the cost price of postage, if that is preferred by you. The other option is to add in a few extra 

shells to the offering price to cover postage to the FNQ region. Be sure to include information in the offering description 

as to whether you have included postage cost in the trade unit price or whether you will ask for postage in cash, as an 

addition to the trade unit price. 

Thank you for any effort you can make to help us as a group to ‘even the score’ with Tablelands. 
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Caroline Bohlsen grabbed the microphone 

at Brackets & Jam North for a short spiel 

about LETS. There was much interest. 

There are plans on continuing to share info 

with the crowd there re-CCLETS. 

CENTRAL COAST LETS NOW 

HAS APPROXIMATELY 260 

MEMBERS 
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  To Cap or Not To Cap?    
  -By Michelle Harris 

This article is expanding on the snippet I wrote in the last email update. 

Those who have been members of CCLETS for over 3 years may remember being 

asked to complete a survey in relation to capped rates for services offered on LETS. I 

will re-summarise this concept for those who have joined after this occurred , or for 

those who may have forgotten. 

Currently there is a capped rate for services offered of 40 shells per hour (or the 

equivalent shells & dollars, i.e. 20 shells & $20). The capped rate originated from the 

belief that everyone’s time is equally valuable regardless of the task undertaken. 

Since the inception of the capped rate, there has been ongoing debate about whether 

to retain it or not. The 2008 survey showed that members were almost equally divided 

between for and against, and so the cap remained. Prior to the capped rate there was a 

recommended rate, which is what some other LETS groups promote. 

I am an avid believer in equality and at the time voted to keep the capped rate. The 

idea of equal time to equal pay for everyone is an extremely egalitarian notion and 

one which, in theory, is worthy of admiration. However, I feel as though it is impor-

tant to reflect upon whether this ideal is in the best interest of Central Coast LETS as 

an organisation. Having taken on the role of treasurer in January this year, I feel it is 

my responsibility to help ensure the future growth and sustainability of this fantastic 

community group. 

People join LETS for all different reasons. I was introduced to Central Coast LETS 

by a friend and instantly knew that the concept was something I would be passionate 

about. I have always considered myself a little outside what is considered the ‘norm’ 

and loved the idea of being part of a group who might share some of my ideals. And 

happily, that is what I have found. 

I like the principle of the three R’s—Reduce, Re-use, Recycle, and LETS is in line 

with this philosophy. I love that I can dip my toes into a world that is set apart from 

the capitalist notion of profits over people. 

Having outlined my stance on the capped system, I must also point out some of its 

shortcomings. There have been a number of issues raised in relation to the capped rate 

being disadvantageous for members listing services. 

Keeping in mind that the value of 1 shell is the same as $1.00, members offering ser-

vices have to pay full market value for goods (or sometimes more if prices are in-

flated), but at the same time must provide their services at lower than market value.  

Under the current capped system: 

 Goods (both new and used) are often listed at a higher than market rate. 

 Services must be listed at the capped rate regardless of the type of service. 

This may encourage people to add a cash portion to their service to make up for any perceived 

shortfall. 

The capped rate may also act as a disincentive for people to list services. An abundance of 

both goods and services will result in a better trading experience for all. 

Having a capped rate for services may cause potential new members not to join, especially 

businesses and people who have a high rate of occupational income. 

       Continued next page... 

“When cleaning up 
your office, keep no 
more than two of any-
thing—if it was good 
enough for Noah, it’s 
good enough for you” 

- by Dugald McNaugh-
ton. 
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“You must be 

the change 

you want to 

see in the 

world.” 

- Mahatma 

Ghandi 
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“The next time 

you need a help-
ing hand, don’t 
forget to look at 
the end of your 
arm” 

- by Unknown 



  Commuters Meditation Classes Commence 

# New business run by New LETS member Alison Jose. 

Classes run for six weeks for 60 minutes, with the first class lasting 90 minutes. 

Tuesdays from 6th September 6.30pm  at 

The Boathouse Waterfront Restaurant, Brisbane Water Drive Koolewong 

Fridays from 9th September 6.30pm at 

Woy Woy CWA Hall, 30 The Boulevard (opposite Ferry Wharf) 

Saturdays from 10th September 9.45am at 

Peninsular Community Centre, crn Ocean Beach Rd & McMasters Rd, Woy Woy 

Cost: 25 shells per class 

*ImportantImportantImportantImportant– Please confirm class participation to Alison@brightlife.me to 
receive Preparation Notes 

Please contact Alison Jose. Mobile: 0414 289 778 

www.brightlife.me 
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Because there have been an increasing number of queries regarding the unfairly distrib-

uted value of goods to services, we feel it may be time to re-evaluate the capped rate. Be-

cause it is evident that the offer of services is on the decline, it might be advantageous to 

reinstate the original recommended rate. 

Finally, Central Coast LETS has the highest number of trades of any LETS group in Aus-

tralia and it’s our members that make it great. As a committee our aim is to attract new 

members, whilst retaining our current loyal ones. The more members we have, the more 

goods and services will be available, which will benefit us all! This is only one of a num-

ber of strategies that we will be looking at in order to continually increase our member-

ship and enhance the trading experience. 

Spring Edition 2011 



     CC LETS Etiquette 

Respect- all members. Try not to judge a book by 

it’s cover and have patience as everyone is differ-

ent. 

Etiquette- is part of LETS to ensure the smooth 

running of this wonderful community organiza-

tion. 

Spaces- on the website in the ‘offerings’ in par-
ticular need to be kept to a minimum. Perhaps try 

using bold or italics instead. Also ONLY up to 10 

postings per week from each member is allowed. 

Permission- do not debit any members account 

without permission and only debit once the 

goods are delivered or the service is carried out. 

Endeavour– to treat people the way you would 
like to be treated. 

Care– about each other, the environment, our 

community and beyond. 

Trades– please make trades from beginning to 

end of transaction as promptly as possible. Com-

munication is the key here. Keep in touch with 

the person you are making a trade with and in-

form them if and when you can carry out the 

trade. If you cannot make it in time, make con-

tact with the member and let them know. 

CC LETS Committee 

Administrator: Fiona Thornycroft 

fiona@centralcoastlets.org 

4322 7686 

Membership Secretary: Sonja Halton 

sonja@centralcoastlets.org 

4308 2111 OR 0402 816 890 

Membership Badges: Sonja Halton 

Treasurer: Michelle Harris 

0403 504 173 

Publicity Officer: Caroline Bohlsen 

cebohlsen@hotmail.com 

0411 270 365 

Newsletter Editor: Phoebe Taylor 

4396 9062 OR 0410 890 255 

phabpheeb@yahoo.com.au 

Kariong Trade Day Co-ordinator 

Susanne Mueller-Byrnes 

0417 905 177 

Toukley Trade Day Co-ordinator: 

Phoebe Taylor 

Contact details as above 

         Dates for your Diary 

~ Afternoon Tea Trade– Mannering 
Park-Saturday 24th September 

~ Toukley Trade Day-Toukley 
Neighbourhood Centre-Sunday 
23rd October 

~ Kariong Trade Day-Kariong Hall– 
Sunday 27th November 

If you are having a stall at a If you are having a stall at a If you are having a stall at a If you are having a stall at a 

Trade Day, please remember to Trade Day, please remember to Trade Day, please remember to Trade Day, please remember to 
bring the following;bring the following;bring the following;bring the following;    

• Transaction sheetTransaction sheetTransaction sheetTransaction sheet    

• Membership BadgeMembership BadgeMembership BadgeMembership Badge    

• Pen (or two)Pen (or two)Pen (or two)Pen (or two)    

• Mug for Tea or CoffeeMug for Tea or CoffeeMug for Tea or CoffeeMug for Tea or Coffee    

• A smileA smileA smileA smile    

See you at a Trade Day soon-Ed. 


